ASK FOR THE SALE (5

Based on what you've shared, I'm confident that we can work
together. Are you ready to move forward?"

"I believe | have a clear understanding of your goals. Shall we discuss
the next steps to get started?"

"I'm excited about the possibilities for your project. Are you ready to
take the next step and secure your spot?"

"It seems like we're a good fit for each other. How would you like to
proceed?"

"l have a few options available that would meet your needs perfectly.
Would you like me to walk you through them?"

"Given the scope of work we've discussed, | recommend our [specific
package/service]. Would you like more information about it?"

“Based on your timeline and requirements, | suggest the [specific
service/package]. It covers everything we've discussed and fits within
your budget. Shall we move forward with that?"

"I can see that we're aligned in terms of style and vision. How would
you like to proceed with booking my services?"

"I'm confident that | can deliver the results you're looking for. Are you
ready to secure your spot on my schedule?"

"After considering your project requirements, | believe our [specific
service/package] would be the best fit. Can | provide you with more details?"
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CHAPTER IIT

ASK FOR THE SALE (<

"It sounds like we're on the same page. Are you ready to make

this project a reality?"

"I've thoroughly enjoyed our conversation, and I'm excited about the opportunity
to work together. Are you ready to move forward and make it happen?"

“Based on our discussion, | have a clear plan in mind to achieve your
desired outcome. Are you ready to take the next step?"

“I'm confident in my ability to deliver outstanding results for you. Are
you ready to proceed and secure your spot on my client roster?"

"I'm genuinely excited about this project, and I'm confident that | can
meet and exceed your expectations. Shall we proceed?"

“l understand your needs and preferences, and | have a solution that
fits perfectly. Would you like to hear more about it?"

"I believe | have the expertise and creativity to bring your project to life.
Are you ready to start this journey together?"

"I'm thrilled about the potential of working with you. Let's discuss the
logistics and finalise the details to get started.”

"Based on what we've discussed, | have a tailored plan that aligns
perfectly with your vision. Are you ready to proceed with that plan?"

Remember, the key is to be confident, enthusiastic, and demonstrate that you
understand the client's needs. Tailor your approach to the specific conversation and
client, and always be prepared to address any concerns or objections they may have.
What you offer is the way to solve their oroblem, that’s not ‘salesy’ it’s helpful!
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